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The 340B program has experienced substantial change over the past 10 years. Through growth in
contract pharmacy operations, introduction of new hospital eligibility pathways and expansion
of Medicaid, total 340B program sales have increased from $5.3 billion in 2010 to over $38 billion
in 2020. Below are key statistics on the current state of the 340B program.
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\ - Gross and net 340B sales figures and overall 340B program growth are based off BRG analysis of net program sales
~, 340B as reported by Drug Channels available at: https://www.drugchannels.net/2021/09/exclusive-340b-program-soared-
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— —_— Hospital and pharmacy enrollment figures are based on BRG analysis of HRSA enrollment data, CMS cost reports and
'/ll \ the NCPDP pharmacy registry.

- Average mark up on physician-administered drugs is based on analysis reported by the Community Oncology Alliance
available at https://communityoncology.org/hospital-340b-drug-profits-report/
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340B Program Outlook

Using historical trend analysis of the 340B program and projections for future utilization of
medicines in the US, BRG experts forecasted 340B program sales through 2026. Provided below
are key statistics on the future state of the 340B program.

FORECASTED GROWTH OF NET AND GROSS 340B SALES
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- Drug discounts and forecasted program sales are based on BRG’s analysis of medical and pharmaceutical claims data, HRSA registration
data, and pricing information from the Gold Standard Drug Database.

- Medicare and Medicaid figures are based off data and estimates released by CMS and CBO.

The mission of the 340B Industry Roundtable is to promote better understanding about operations and developments related to the federal 340B Drug Pricing Program
and enable its members to make more efficient, competitive, and independent business decisions regarding the 340B Program in compliance with applicable laws

and regulations. All information contained in this edition of the Forecast Report is derived from appropriate sources, including information published by third parties/
subscription services, publicly available information and reports, and observations and analysis by BRG staff that do not violate any confidentiality obligations BRG owes
to its clients and are appropriately aggregated and anonymized.
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